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SFAR OFFICES WILL BE CLOSED

The SFAR Offices will be CLOSED on 
Monday, September 3 in observance of Labor Day

We will return to regular business hours on 
Tuesday, September 4.

San Francisco Association of REALTORS®
2018 Election of Directors Voting Has
Officially Opened 

Cast Your Ballot Online!

REALTOR® members can cast their votes for candidates for election/reelection to the Board of Directors online.

Voting opened August 27 and will continue through noon on Friday, September 14, 2018.

The voting site is a secure site operated by Votenet, a web-based online voting software and election system.

You can cast your ballot now by clicking on the URL link at the bottom of this page, or you can vote at a later time
by going to the www.SFRealtors.com home page and following the "REALTORS® Vote Here" link to the
ballots. (REALTOR® members can login using their Member ID and password. Please do not allow auto-

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuVB9tlqksItUgMeHq4GbXc6K2C1fc0hI1dvDilCCICkYyafOqTgTDMUjZ_-Sy6ODHzwI49XmVzhqG9kGxQdsexzZidgpV_-TmYO0g9iPz9Z-xGfJXAFgv4ndMAf6gso4R1jb4oWyy5wIgf9TfSn4nLSPirlN70baQ==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOiquPt8wTXKf7hRuO_IYTWSrUsMo6-4yrDip_whmNNhLTzMTmTzb8OXlPk5Fxc2_And1UEbsFDLuXeOEb40OXqqo6en_EowX8pB63dl7NsGxYtBmCQrSDIY=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOkgPqI6PUhPJVF-VwYnA1TvC4LG3_cPonVtfc38d4QjMKkg1TED47PHza-gIxOizGTcxRSV9Qw0vh3BgGlrKz_njOF3kknM7E9dmW3VB6op0_f-sSfziKHERxdoBCgkNkQ==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOsg6G2af8W2vBU2avoQCFRtmgetRDyYLo9KVOnTZ1MT8BbIcbrq0yH4ev2IQryITwpKD8Nf4jMS-J7QimSOvf0-RoPZ7C-TpYYTRsBKNx_WjyxQeTaW0aVBpNPjxwvRhCvCreBd0eyRMqWmMl_g4NCBwcVTjs0I9zw==&c=&ch=


ballots. (REALTOR® members can login using their Member ID and password. Please do not allow auto-
population of your credentials - as they may have changed.)

https://eballot4.votenet.com/sfrealtors/login.cfm

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuVB9tlqksItUgMeHq4GbXc6K2C1fc0hI1dvDilCCICkYyafOqTgTDMUjZ_-Sy6ODHzwI49XmVzhqG9kGxQdsexzZidgpV_-TmYO0g9iPz9Z-xGfJXAFgv4ndMAf6gso4R1jb4oWyy5wIgf9TfSn4nLSPirlN70baQ==&c=&ch=


CLICK HERE to download a copy of the flyer.

New Reciprocal Broker
Tour Guide

We know it's tough navigating all of the different
broker tours of the Bay Area MLSs, so SFARMLS
created a quick guide. In this guide you will find
tour times/days, tour locations, as well as how to
pull tour reports from all of the reciprocal MLSs.

Please click here to download the PDFPlease click here to download the PDF 
of the Broker T our Guide.of the Broker T our Guide.

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuI1kHUvQI6GKdy1zHKMkDxBcARpxSq6yCLupNIjQ9x2kGiEnAk9eo_3bQcbHPShASEyrLBy0DqbsPf7eZhsyBBqY8LKeALrHbSTLaK5XJHHM9HsPPizBE7j82R4pkmFkASFZxvuTfonhA87kj1o3Wom8NmGuBX2YRlPSMjngn54AESwhmQKsIfo5UoArof7jNzd3th7o1mR&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuI1kHUvQI6Gm6AEMJLb6kj9OjNQqm5fthFXiAbA5jOMo-7NdgsFz1bRg1FJLAOTJTj24bJb0H0-1dwKTfZP0s2ns94-4WM_ZVacF5Bb7seBpfboJMiihCF8dKyZgsCbtGvz2GJZNVsAq4RCS-eEo_in0UTyoNld39HZ7xiSo8C_thl5KhN90R6rw22XzJVUaM2Xqglq4Eik&c=&ch=


Seven Key Mortgage Tips from a Broker

We recently spoke with Kevin Kuechler, a senior loan officer from Guaranteed Rate, about how to solve common obstacles
in the mortgage process. Here are his top tips to make the buying and selling process easier.

1. Keep Keep an eye on your credit scorean eye on your credit score
To avoid any unwelcome surprises, have your credit checked well in advance. Do this as soon as you have the notion
that you want to buy a home. Make sure you check your credit with all three bureaus: Experian, Equifax, and
TransUnion.

2. Find Find three years' worth of tax returns for your mortgage pre-approvalthree years' worth of tax returns for your mortgage pre-approval
Don't expect your accountant to keep this information on file. You should also consolidate old mortgage
documentation, discharges and deeds in one folder so you can put your hands on it during the approval process.

3. Make Make sure you have liquid cash on handsure you have liquid cash on hand
When putting money down toward a new home, the funds have to be traceable. In other words, you can't use
equity in your home or a credit card. If you don't have cash ready, talk to your broker about the best way to get
funds, whether it's a loan against a 401k or a home equity line of credit. Money must be tied to a real asset.

4. Minimize Minimize risk whenever possiblerisk whenever possible
Many people need to sell before they buy. Set a commitment date with your buyer-the date by which they need to
line up financing. You don't want things to fall through at the last moment, therefore stalling your own buying process.

5. Stick Stick with only one attorneywith only one attorney
When selling and buying, cash flow is also a hurdle. Use the same attorney for your sale and purchase, as they can
hold the funds in escrow and transfer them seamlessly.

6. Have Have a rent-back plan readya rent-back plan ready
Work with your realtor to pre-negotiate a rent-back plan from your buyer if you can't move out of your home and
into your new one right away.

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOitmZn4Ji8F7iUE6XV15bPpxbvziaM-24UogPw-nUMb4df2-ROkTsmfB0qL4H9yxonG4g827OEZwKpyOgTa9_O5hYjRuLhD6Gy4EIp1nJ9FcG4f0YmEg_pA=&c=&ch=


7. Be Be nice to your buyersnice to your buyers
If they ask you for a favor, don't say no. Treat them the way you want to be treated; you never know when you
might need them to be flexible, too.

Happy selling!

WE'RE HOSTING A SUMMIT VIEWING
PARTY AND YOU'RE INVITED!

Thursday, September 6, 2018Thursday, September 6, 2018
LIVE STREAM from 9:00 a.m. to 1:30 p.m.
San Francisco Association of REALTORS®

301 Grove Street, San Francisco

Please click hereclick here to register for the Viewing Party at SFAR.

The 2018 Real Estate Summit is THE event that brings California's best and brightest thought leaders and decision makers
together to tackle the big issues affecting housing in the state.

Topics include:

DELIVERING SOLUT IONS FOR CALIFORNIA'S TOP HOUSING CHALLENGESDELIVERING SOLUT IONS FOR CALIFORNIA'S TOP HOUSING CHALLENGES
Moderated by Joel Singer, CEO, C.A.R.

FIXING HOUSING SUPPLY  AT  FIXING HOUSING SUPPLY  AT  REGIONAL AND LOCAL LEVELSREGIONAL AND LOCAL LEVELS
Moderated by Carol GalanteCarol Galante, I. Donald Terner Distinguished Professor in Affordable Housing and Urban Policy and Faculty
Director of the Terner Center for Housing Innovation, UC Berkeley

MAPPING THE FUTURE OF CALIFORNIA: MAPPING THE FUTURE OF CALIFORNIA: WHERE AND HOW WILL CALIFORNIANS LIVE?WHERE AND HOW WILL CALIFORNIANS LIVE?
Moderated by Brad InmanBrad Inman, Founder, Inman

For information on the Summit please visit the event website at: https://www.ccresummit.com/https://www.ccresummit.com/

 

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOmwy4oDKTTcms6P7OsTMES3a20vtTbmq3vydgXbe_NqBzzNZ5hrI_fzLzlAUnNzW57d3MgMGkYpP2R4vwxPLYdpo4xDlwr8XbxgXWKSC22hEdx5CtGhXbVh-5AHcWCSe3i9V_6LHvFzEe8G-kwBAS8D8wELawSvbSoHpY07DOaxEyblewPS_q5GVf5eTUNBLzR4AgdEt6qi7JdMJCabnVDmNZN11vZtjBGn0_mEMxVAn22yU6X3wgvObkY0H7gWNdUWHFNO0EYSHYPLI91o762JY1Dlug5db4cpnfumnnXeWTPwzX3ckAaz0ADP8ZWs6YQ==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOkgPqI6PUhPJVF-VwYnA1TvC4LG3_cPonVtfc38d4QjMKkg1TED47PHza-gIxOizGTcxRSV9Qw0vh3BgGlrKz_njOF3kknM7E9dmW3VB6op0_f-sSfziKHERxdoBCgkNkQ==&c=&ch=


 
REALTOR® Safety SeminarREALTOR® Safety Seminar

Thursday, September 13 | 2:00 p.m. to 3:30 p.m.
Event Center at St. Mary's Cathedral (lower level)

1111 Gough Street

This program is FREE to SFAR Members. This program is FREE to SFAR Members. 
Space is limited, so please register today!Space is limited, so please register today!

The mere nature of the real estate business puts agents at risk daily. Real Estate agents are a target for criminals because
even fairly successful agents are usually well-dressed and drive a newer model car. The premise of this class is to educate
people in the real estate business to the dangers of meeting strangers in secluded areas with little or no information about
the person or the area of the meeting. This event will be for educational purposes only. Join us to learn Safety Techniques
to keep you safe.

We will discuss how to prepare a location for an open house, what to check when determining escape routes, and what to
look for when approaching potential clients. We will also talk about developing a personal safety program.

As a REALTOR®, it's important you have a personal safety protocol in place that you use every day with every client, like
when meeting new clients, showing properties or sharing information online. There are a variety of tools you can adopt in
your personal safety protocol, such as the smartphone apps and safety products you can find here.

Business Planning with Kitty Cole
Thursday, September 20 | 3:00 p.m. to 4:30 p.m.Thursday, September 20 | 3:00 p.m. to 4:30 p.m.
San Francisco Association of REALTORS® (301 Grove Street)
This event is FREE to all SFAR members!This event is FREE to all SFAR members!

REGISTER NOWREGISTER NOW
Kitty offers a comprehensive program to bring about remarkable increases in
personal and professional productivity.

Learn more about Kitty Cole at: kittycole.com

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOqKlm7pwRmDIiA5c18nmY30MRut3rnBVL0_jSUh8Ca31Nw23KHa4gevEBFbnnRaPRO3yG8ulh7syx6ZqO0MtWnbN-ZHydI7_aDTvknjzDca9n7ZgBy9qRGI2KCIFQNzZMaZCP1nF0hW0WXeXqn5kwbhDe4A-d2ELt1hcpEaVW1ifCFEr2L9N8NjjiYD2-nQ3d7Y2PV0sjwWtMBxmlDzV-sCyEcBxHgeS3Sdi-3-cH-PaWStwXAan1MhKd1DwGxixlJlGu6mu1S7Cs-M5kEA0fuVVwPLdtJTj9HaQe83yUrEtIJf2yUZ3GsQ=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOnxh76eCnIrMMTKWoK5K6sw4W8JiiQgxvePtRmRaqxdduDnA6bKZmpGPg-e4Qczflp3bY8NWrKawjSd1ou9NNJAAjJvKnRMgbO9Y8e6rjL8Zk4e5osabktSwMC_K-oafLCKZ8Znja4WlWJ7Bk-kfCqO2hZFXNzsjRJDQVja9to8vjl7YtWy3sQWYhPpX90Vvt6RdSTh6xsJdDZNaSfP2Mrc-fHBDpq5MMiUuG2Spxq6-aQJQwH1PzlstZr0cpF1ALPGMZQKGxrXcbGWW4jKVaJ0sBN9jDc9DkJyX83t18NrPaLahxwnOlUerGJEvT4aOuX6CjvhyCLcu6-Wl59LOsMM=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuI1kHUvQI6GPI5HbCYH9JqygpRHiEzBqzJH3lR312MO7Qqjd_XKC2hv2Lgn5f9q6PRbxyY5JeBkK6V9PJcxSxGCVbJBP_wX11YpOl6ZABgEbafQCCqa7vbW4d-qo0DnvQ==&c=&ch=


Join your fellow REALTORS® at the 
2018 SF Real Estate EXPO

and Member Appreciation Day

Thursday, October 4, 2018Thursday, October 4, 2018
9:00 a.m. to 5:00 p.m.9:00 a.m. to 5:00 p.m.

Holiday Inn Golden Gateway
FREE to SFAR Members

RSVP NOWRSVP NOW

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOtjVIXFDl7NzAFOOmKshqfaxyGAXdrHC5Ca_YPkGti-rBUl7euEPP21lRfLsVuI2Ky65d9LVZH4NUSXNZb91Dp1PG3h376GPXYf6W5p0KE8gjYP29sY-gsPiCK2ppWkRnQ==&c=&ch=


Join us and be engaged by motivating keynote presentations and 15 educational sessions
related to Real Estate Apps and T echnology, International Real Estate,Real Estate Apps and T echnology, International Real Estate,
Marketing, Risk Management, Finance, 1031 Exchanges, Standard Forms, Marketing, Risk Management, Finance, 1031 Exchanges, Standard Forms, and
Legal sessions such as Landlord/T enant IssuesLegal sessions such as Landlord/T enant Issues  and much more. 

A Continental breakfast will be served beginning at 8:00 a.m., just before our opening
general session at 9:00 a.m. where internationally acclaimed real estate trainer, DavidDavid
Knox will Knox will deliver a workshop on Values-Based Life Planning and Goal Setting.Values-Based Life Planning and Goal Setting.

About this session:About this session: Personal accountability is the basis for success in life and business. 
To experience this internal motivation, you must be in touch with your emotional values,
clear on your goals, then focus on the objectives of achievement. 

This inspirational session contains exercises that lead you to answer the three questions of
performance: 

1. What do you want?
2. Why do you want it? and 
3. How will you accomplish it?

The best part of the seminar happens when it's over and your belief and awareness attracts to you the resources you
need. 

Following the opening general session and the first round of breakout sessions, we will have a sit-down luncheon program. 

Additionally we will have a robust Oktoberfest themed Exhibit Hall Oktoberfest themed Exhibit Hall with a nice variety of vendors, such as:

Bank of the West First American Title Rapattoni Corporation Sterling Bank & Trust

Box MLS Glide Forms Realtor.com Supra

Chicago Title Company Green Couch Staging and
Design, Inc.

Realtors® Property Resource Theo

Commission Express Bay
Area

Guaranteed Rate Redwood Credit Union US Bank

Disclosures.io (maybe) LENNAR (SF Shipyard) Retirement Funding Solutions W+R Studios/
Cloud Agent Suite

Edward Jones Investments Old Republic Title SF Giants Zillow Group

Fidelity National Title PNC Bank SF Real Estate Times

At the conclusion of the day we will have an Oktoberfest themed reception with the raffle prize drawlings.

Click hereClick here to RSVP to this special event today!

LUNCH & LEARNLUNCH & LEARN
Economic Update by Leslie Appleton YoungEconomic Update by Leslie Appleton Young
Covering San Francisco Bay Area, California, and the Global economy

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOtjVIXFDl7NzAFOOmKshqfaxyGAXdrHC5Ca_YPkGti-rBUl7euEPP21lRfLsVuI2Ky65d9LVZH4NUSXNZb91Dp1PG3h376GPXYf6W5p0KE8gjYP29sY-gsPiCK2ppWkRnQ==&c=&ch=


Covering San Francisco Bay Area, California, and the Global economy
Thursday, November 15Thursday, November 15
11:30 a.m. to 1:30 p.m.
Event Center at St. Mary's Cathedral
$25 per person, lunch will be served.
Click here to Register NowClick here to Register Now

Sponsored by: 

EDUCATION AND MLS TRAINING

New Member OrientationNew Member Orientation
Friday, September 14 | 9:00 a.m. to NoonFriday, September 14 | 9:00 a.m. to Noon
San Francisco Association of REALTORS®
301 Grove Street, San Francisco

 

SFAR monthly in-person Member Orientations for SFAR REALTOR® members. New REALTOR® members are strongly
encouraged to attend these Orientations. Current Realtors are also invited for a refresher of new services or to satisfy the
REALTOR® Code of Ethics.

Orientation will cover:Orientation will cover:

Intro to the REALTOR® Association (including overview of benefits from SFAR/CAR/NAR)
Intro to and Technical Training on SFAR MLS from SFAR MLS Staff
Overview of Professional Standards and REALTOR® Ethics Training Requirements
Intro to SFAR Professional and Social Networks

This Orientation also covers the MLS Fundamentals Class offered by SFAR MLS Staff; and the REALTOR® Ethics Training
for 2017-2018 Biennial Cycle.

Thank you to our sponsor: Wells Fargo Home MortgageWells Fargo Home Mortgage

 

SFARMLS FundamentalsSFARMLS Fundamentals
Friday, September 21 | 9:00 to 10:00 a.m.Friday, September 21 | 9:00 to 10:00 a.m.

San Francisco Association of REALTORS®

301 Grove Street, San Francisco

 

The SFARMLS Fundamentals class is intend to provide an orientation of the website and tools available to members who
have never seen the system before or are returning to SFARMLS after a period of time away. Topics include login, how to
find all your various member benefits and what these tools are used for, what sort of benefits are available to you, how to
navigate our websites, and how to customize your profile and preferences. This class (or equivalent experience) is a
prerequisite to all other classes. 

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOitmZn4Ji8F7C9dXpzMCA5pt1KWKhaRMg8Ont9-Ce8W5wnpz9vnEnenPX-S_KdeMTp9njqviXj0tg6fJvGpLzWtWOHUK12Pvft_N9m93xG94jI5wN8n_GLUyNquhx2M1zfarwfYKR4MOUEjLR5EVhDqSUad7880bGCXs-mxoRFamylw6aHvEnZS0dHTaYc5GDbprfRjEeG5Uy47j4y6VeE0O8153G9aU_BSpOdKtC5uVspLXUqMkND4=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuI1kHUvQI6GaYgCjia_D72x5lMzHhSwwjCVbFc_c2vQflsHCbKxrqcrlFAt744DE_XDKIJ2BSW0rLURSn5C6w1oLNSQ21b2FMpE2YwsYCxOmquIVG7JexGPvuOFIODsr5bb1D4IQWqBtTt0utDRPKuno638BIfCJUbtLn2Vf6JN0Q7Q8CozScqnXEES1wl-mYGySyb6T7gvU5QA6Z1C4W_Zlnofe6Kn32zfRqKRGKfvZUD-D-PBByeU2PQD_3Wq44wtSU182KmK5jwF41YJuVvG8Je9XPbgh01FMM-QlTUHnMqUO30H3So=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuI1kHUvQI6G_GWmHydvUujSpjkLjPSrYKsBbYCwQwArgPxCH4i55Xx_ffAomzu9NkS9imFFoYAa3AZBXcSqqtuW8iSh7SbtlQ3mxF9tWKJGZIfSgbD0i_6Hf3-gjzLIDG7EMtbwdDwmAWGHYTKZLuek1E0-a94iHt5ilVmGAF65FCvNR6217MmSEbPNFQKzkGW_QbM3Kd24d3yUIwBcjSrCrkIW7mTl14etIS2hcmuf15-txoTXPTSfIiGhmBz1yCA0H-qgckXvCIUdV_BAqMVVjmqzo9Y_4b6XArRfpYaKgy5GpFJHQO0=&c=&ch=


SFARMLS Listing ManagementSFARMLS Listing Management
Friday, September 21 | 10:00 to 11:00 a.m.Friday, September 21 | 10:00 to 11:00 a.m.

San Francisco Association of REALTORS®

301 Grove Street, San Francisco

 

The SFARMLS Listing Management class will give you all of the information you need to enter your listing property and
accurately, and manage that listing through the lifecycle from Coming Soon to Active, Active to Pending, and Pending to
Sold. We will cover photo upload, compliance questions, property type concerns, and ways to avoid data entry errors.
NOTE: If you have already taken the MLS Essentials class between 2013 and 2015 you will recognize most information in
this course, but we have added a section on listing lifecycle management you may find very helpful.

Ethics Classes on VideoEthics Classes on Video
Video classes are held each Friday | 1:15 to 3:45 p.m. Video classes are held each Friday | 1:15 to 3:45 p.m. 
San Francisco Association of REALTORS®
301 Grove Street, San Francisco

New members of the San Francisco Association of REALTORS® are required to complete an orientation course on the Code
of Ethics within 25 days of their acceptance as a REALTOR® member in accordance with the Association's bylaws. If a new
member fails to take the course within the 25-day time frame, he or she will have their membership placed on inactive
status until the requirement is filled.             
           

The National Association of REALTORS® also requires continuing members to complete the
NAR Code of Ethics course once in every 2-year Biennial period. The current Biennial period
is from January 1, 2017 to December 31, 2018.                    

The two and a half hour DVD course is presented at the Association's offices every Friday
afternoon at 1:15 p.m. The cost is $15 for all SFAR members. Payment is required at the
time a reservation is made. To register, please click the button below and you will be
prompted to provide your credit card information. Or, you may call (415) 431-8500,
extension 1130. 

Please note that the $15 fee is non-refundable and non-transferable to future coursesPlease note that the $15 fee is non-refundable and non-transferable to future courses .

Parking is available across the street at the Performing Arts Garage.

FYI: If you would like to take the ethics class online for free instead you can do so by visiting www.realtor.org www.realtor.org selecting
the "Education" tab, and then clicking on the "Code of Ethics Training" button.

You can also submit a completed Ethics Self-Certif ication FormEthics Self-Certif ication Form.

How To Check Your NAR Education Record OnlineHow To Check Your NAR Education Record Online

When you log into your MLS Dashboard you will want to click on the "Member SvcsMember Svcs" button on the
right hand side of the screen.  Next, please click on the " Track Your Ethics Requirements" button. 
Finally,  click on the "Personal Education Tracking" link. Your completion status will display.

Please see the NAR Ethics requirements below, if you still need to complete your Ethics T raining.Please see the NAR Ethics requirements below, if you still need to complete your Ethics T raining.

Use Glide Forms to collect the TDS, SPQ,Use Glide Forms to collect the TDS, SPQ,
AVID and other disclosure forms securelyAVID and other disclosure forms securely

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOuI1kHUvQI6GjCSRoQgdbjca1dcpiAGFhhtWIx0rY7uLur91ZmJDCLGrsp9w4iitYYkdzy_JPx8hGnZbcOKekfDV3xq3o5S903XB83vNpm4FMjf7KtqCqdiEMq_qO0Nw9sPO-96P8jmrc_AvLIatI5ERRztr53fzU1x8aZUY8hcXx3i-eXWLtnlk8N4VvxOTV1Dx8nh8hOgPLZoi8LqH9vCL8lewogww7y-_R6VRMcFkiKhSKCNbo5r8LWx1cln9UmRgkjpRe0-oE3lXHVpPfAcMGJMXDFVFi6davrFgzWpZ_9d2zG6h0Do=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOh2cNskcc7TTTFweRMwg3jmY3rnjIXwviP_IYsZ69wPZp2YbL0edIy7sh_jBNhM6QfS5uuSTgOfZf5DeDx2C54v5mJAShQnHhgYiJuJsOblXG4AmtGlSQMac-V_WE88kSP-HQVc-w-j6vEamho8Ly4VW8xRLXjxpQ9s8ZaC__c5B&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOiXZMZ_pmOzuTTVX2kas4qDq0lOZ660giVH3m4QzGRIeEpiI3D7zXxpHHpO5KKP0-JO85F_BzL1RmDGrGi21llw6Jdr7rcVMYG4DB8kiHz3e-oxi3euzhXA=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOvigvdc5CwaX0eYIie_u5nHtmkkgd_Xa6Ax0yT3-Emi7ZouPylr155ntz0ik9rteWJWeXXGmL0L9crqI61iyO3NQUlzgG2_cjLSzO1okLY7nqsUjLW3RbhJgNqCySNvX6_FATPO8VOY3HvhRzNHMxFysaWvJ_WVoYg8iarBgyW9p9fx1Qt88ruHI2GnjERIn3qCLQkUncIQH&c=&ch=


AVID and other disclosure forms securelyAVID and other disclosure forms securely
online.online.

As an SFAR member, you will now receive complimentary
access to the new electronic system developed by Glide and
zipLogix® that allows you and your clients to complete
disclosure forms online. Glide Forms replaces today's dense
PDF and paper forms with an easy-to-use, step-by-step online
wizard experience that offers several benefits to agents and clients:

1. Ensure all required questions are answered
2. Ensure all answers are neatly typed and legible
3. Easily add overflow text and addendums for lengthy explanations
4. Attach images and documents directly to each form
5. See contextual help and definitions for difficult questions
6. Easily update responses when new information arises
7. Navigate step-by-step through each form instead of completing a dense PDF
8. Monitor client progress as they complete each form

Get started by registering at www.glide.com/forms.  

Glide Forms Demo and Training Webinars

Glide is providing SFAR members with Webinars to help get
you set up with Glide Forms. 

The Webinars will be offered on Tuesdays and Thursdays
between August 7 and September 27. Please click in the links
below to sign up for the Demo day and time that works best
for you.

TuesdaysTuesdays (8/7/18 through 9/25/18):
Demo from 11:00 to 11:30 a.m.11:00 to 11:30 a.m. , followed by optional 30-minute Q & A session until NOON.

Sign up for TUESDAY  WEBINARSSign up for TUESDAY  WEBINARS -- https://zoom.us/webinar/register/WN_reF0UiPfSbyLhwCBdUwsuA

ThursdaysThursdays (8/9/18 through 9/27/18): 
Demo from 9:00 to 9:30 a.m.9:00 to 9:30 a.m. , followed by optional 30 min Q & A session until 10:00 a.m.

Sign up for THURSDAY  WEBINARS Sign up for THURSDAY  WEBINARS -- https://zoom.us/webinar/register/WN_CoVynHvhTqGvnYFytnu5NA

http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOolcEaDSRxD9B9CAuYZei_RtqUAdlb09QziABNN6wDxTEDRybzC1yRp7-OIZZSo7CG999fvHAmvB_v6fdhsPLMk1-B10VqBr-TiFmKhk7NxE-TwUDmFmhMChg5MOYpAMWw==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOkgPqI6PUhPJWv_VbbJEPeYBqZgIFqV9DmPrDkjvMI4UotwdbrgTfcnDXn95rvRyi-ZikaxcSU-jO9AJeKq56bHbgaQv-nMMbw6CfXXO9f_Z_CqW3IFEh2lOMN11vFKa4e9-UJ5LyfRBNgGU1VTKkz1ksGXy8leIi3cdcFhLbdtv&c=&ch=
http://r20.rs6.net/tn.jsp?f=001mCS3830drXvGD-cm572wNbC17UXuoUDOch75M3Cn6yaNPWRq8NVgOkgPqI6PUhPJv6yTZN6cW3imXuGO9jp0s9yCtWhNG8SBJPYWhewMLvXO7dMd_Z_b0oL4fxVpAgO-tkLjLU-LinTY44EI2BIWqHOzJ3FHZXg76_IZQYCSv0RSvoXQZlXegOKGduxVKUj5xjBJCA2tDO3UaTI2fbEr37zoRhMRAnn0&c=&ch=

