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In observance of Independence Day,
SFAR will be CLOSING at NOON on Tuesday,
JULY 3rd.
We will resume regular business hours at 9:00
a.m. on Thursday, July 5th.

Say "No" to "Peer Reputation" Surveys
SFAR does NOT sponsor, support or provide any information to this or any
other agent rating service; and we recommend that SFAR members do not
participate in such surveys.

We are thrilled to announce that this year's REALTOR® Give Back Day will be on July
26!
SFAR members will be volunteering at multiple charities throughout the day. Please see the
charities we will be working with below; and click on the link for more information on the
charities we are supporting, and to sign up for the opportunity that works best with your
schedule.

For more information on the charities, volunteer times and duties, please click here .

NOMINATIONS FOR SFAR DIRECTOR CANDIDATES
SOUGHT

Deadline to Submit Nomination Form is Monday, July 9th

The Association's Nominating Committee meets each year for the purpose of
nominating candidates for election to the Board of Directors for the next ensuing
three-year term. David Parry is serving as Chair of this year's Nominating Committee. At the end of 2018, seven
directorship positions will become vacant and will need to be filled in September. Four positions, in the categories
below, are open for election by the membership and three positions will be filled by appointment by the President.
In each category in which a director or directors is/are to be elected, a minimum of two more candidates than the number
of vacancies to be filled shall be nominated for three-year terms beginning on January 1, 2019:
One REALTOR® or Designated REALTOR® member elected from a brokerage with more than 75 REALTOR®
members
Two REALTOR® or Designated REALTOR® members elected at-large
One Affiliate member elected at-large
The Nominating Committee must therefore select at least 8 director candidates no later than Monday, July 16, 2018. The
strength of the Association lies in our member's involvement. The leadership provided by the Board of Directors is extremely
important to continue the Association's history in providing programs and services for all members.
Careful consideration should be given to select those nominees who possess the qualities necessary to produce a strong and
effective leadership team. REALTOR® members can assist the committee in its selection process by proposing for
consideration the names of members qualified to serve on the Board of Directors.
T o obtain a form for this purpose, click here .
Nom ination form s m ust be receiv ed by 5:00 p. m . on M onday , July 9, 2018.

CALLING ALL C.A.R. DIRECTORS

Deadline to Submit Application is Friday, August 24th
Each year, the San Francisco Association of REALTORS® (acting as C.A.R. Region 8)
appoints those REALTOR® members it believes will best represent the interests of
the district on the State Association's board of directors. When vacancies occur, new
REALTOR® members who show promise of best representing the district in the
future are appointed directors.
There are currently seven vacant positions for the district that should be filled in
2019. Accordingly, the directors are seeking to determine whether any qualified REALTOR® members of the San
Francisco Association of REALTORS® are interested in being considered for State directorship.
The only qualification for serving as a State Association director is that the member shall have served on a San
Francisco Association committee for at least one year.
Q ualified m em bers wishing to apply should fill out and return this questionnaire by Friday, A ugust
24th.

Congratulations to Vince Malta
2018 First Vice President, National
Association of REALTORS®
Vince Malta, a San Francisco Association of REALTOR®, is the National
Association of REALTORS® 2018 First Vice President. This is quite an
accomplishment - and we want to congratulation him whole heartily!
Vince is a third-generation REALTOR® and the CEO and broker of Malta
& Co., Inc. Vince has been in the real estate business for 42 years and
has served the industry in countless roles.
On the national level, Vince has testified before Congress multiple times
on behalf of NAR on issues such as the impact of increasing conforming
loan limits, insurance reform, and housing policy. He has served on the
NAR Board of Directors from 2002 to present, and was the 2011 Vice
President of Government Affairs.
Since 1988, Vince has been deeply involved with the California Association
of REALTORS® (CAR). In 2002 he became an Honorary State Director for Life, and in 2006, CAR elected him President. He
was awarded REALTOR® of the Year for the state of California in 2007. Vince is a graduate of the University of San
Francisco and the University of San Francisco School of Law.

REALTOR® Emeritus by NAR

Congratulations to the following SFAR REALTORS® for their recognition
as REALTOR® Emeritus by NAR for their long and faithful service as a REALTOR®.
*Cindi Kass*

* John Lisanti*

* Terris Lum*

* Yasin Salma*

* Richard Sax*

SFAR Honorary Member-For-Life by CAR
Congratulations to the following SFAR REALTORS® for their recognition as Honorary MemberFor-Life by CAR for their long and faithful service as a REALTOR®.
*Rose Dong*

* John Lisanti*

* Kristin Wilson*

The 5th Annual SF Building Boom Program Was A Huge Hit!
On Thursday, June 21st, SFAR held the 5th Annual San Francisco Building Boom educational panel, where we
welcomed high-level housing and transportation policymakers from the mayor's office, as well as a private developer, an
economist, business strategist, and international investment specialist.

Alf Nucifora , from the Luxury Marketing Council served as our Panel Moderator; and the Panelists Kanishka
Karunaratne Cheng , from Office of Economic and Workforce Development, City and County of San Francisco; Charles
Gibson , Partner, with TMG Partners; Gillian Gillett , Director of Transportation Policy, Office of the Mayor; and Selm a
Hepp , Chief Economist & VP of Business Intelligence, with Pacific Union International.
Senator Scott W iener closed the event with a brief update on Senate Bill 828,
his statewide proposal to increase housing density along major transportation
corridors, as well as other housing and transportation legislation at the state level
impacting San Francisco.
Here are a few photos from the event. To see the full album, please click here .

San Francisco Pride 2018

On Sunday, June 24th, SFAR members supported the 2018 Pride Parade. The parade route went down Market Street, from
Embarcadero to Civic Center. San Francisco Pride is one of the oldest and largest LGBTQIA parades in the world.
Contingents marched through the heart of the city, with more than 100,000 spectators. This year they welcomed over 280
contingents.

Legal Update

Click here to download this graphic.

International Real Estate

Global Cities - Dubai Real Estate Market

By Alina Aeby, President, FIABCI San Francisco Council
Dubai just hosted the 69th Congress of FIABCI- T he International Real Estate Federation. The theme of the
congress was 'Happy Cities' and speakers and guests covered different topics, such as planning, governance & policy,
environment, citizen engagement, housing affordability and new marketplaces. Dubai is one of the fastest growing cities in
the world and the goal is achieving its global transportation, financial and innovation hub status. With rapid growth come
challenges as well and it was fascinating to learn what solutions the Dubai officials.
The construction efforts are feverish until the Dubai Expo 2020. According to officials, the construction will stop for five years
after the expo, allowing the real estate market to balance the supply and demand.
Inv esting in Dubai Real Estate M arket
The Dubai Land Department (DLD) recently revealed the annual results of the Dubai real estate market for 2017, with the
total real estate transactions exceeding AED 285 billion through 69,000 real estate transactions.
Commenting on DLD's Annual Transactions Report, which summarizes the market activity over the past year, Sultan Butti
bin Mejren, Director General of DLD, said: "The figures disclosed in the report for total transactions including sales,
mortgages and others, confirm the current strength of the Dubai real estate market, in particular when compared against
the past two years - 2015 and 2016."
Bin Mejren added: "The 2017 report sends reassuring messages of renewed cycles of growth in the coming years,
especially when we take into account the modern-day infrastructure that exists in Dubai. The numbers and figures contained
in the report confirm the strength of the Dubai real estate market and its ability to grow from year to year. Among the
positive signs of the report is the lead UAE nationals have in investments, as well as the diversity of the investor base which
reflects the attractiveness of the Dubai real estate market to global investors."
The report states that the real estate transactions for 2017 have increased by 6 per cent in terms of number, and 4 per
cent in value when compared to AED 275.8 billion for 2015, and increased by 14 per cent in number, and 6 per cent in value
compared to AED 268.7 billion for 2016.
"Looking at the details of the results from 2017, the sales of land, buildings and units in the Dubai real estate market totaled
AED 114 billion through 49,000 transactions, while mortgages for the same three categories reached AED 138.5 billion
through 15,700 transactions." Bin Mejren continued, "There were approximately 4,000 other transactions valued at
approximately AED 33.3 billion, where the total turnover for the year 2017 was AED 285.562 billion from 69,000
transactions."
T urnout from Global Inv estors
For 2017, Dubai's real estate market has attracted investors from around the world, including Gulf nationals, Arabs and
foreigners, with a total of 39,480 investors making nearly 53,000 transactions worth more than AED 107 billion.
According to the same report, over 9,790 Gulf nationals made 14,381 transactions worth more than AED 37 billion. The
Dubai real estate market attracted nearly 7,000 Arab investors who closed 8,644 real estate transactions worth over AED
14 billion. There was also high-level activity among foreign investors, with nearly 23,000 investors making approximately
30,000 transactions worth approximately AED 56 billion throughout 2017.
W om en's Activ ities
The contribution of women to real estate investment is growing, with their trust in the Dubai real estate market reflected by
11,773 women entering the market and making a total of 14,316 transactions worth over AED 27 billion.

List of T op Nationalities Inv esting
The UAE investor continued to lead the list of nationalities investing in the Dubai real estate market, where the value of their
investments amounted to AED 25.307 billion. The second place was for Indian investors who invested AED 15.6 billion. The
Saudis came in third place with investments exceeding AED 7 billion dirhams, followed by British and Pakistanis whose
investments amounted to AED 6 and 5 billion, respectively. Other active investors include Chinese, Jordanians, Egyptians
and Canadians.
Brokers Earn
Thanks to an active investment climate, brokers benefited from an increase in demand for Dubai's properties and built up
AED 1.77 billion for their role in completing sales of land, buildings and residential units. Their share included AED 840 million
from land sales, which came close to AED 42 billion. They also earned AED 133 million from sales of buildings, which
exceeded AED 6.6 billion, and with commissions amounting to AED 794 million from sales of units worth AED 40 billion. In this
regard, the value of broker commissions is calculated by calculating (2%) of the total actual sales.
The number of real estate permits during the same period was 12,407, and the number of real estate offices reached
2,256. According to DLD Statistics, the number of registered real estate brokers reached 6,195.
Areas in High Dem and
The report also reveals the top ten real estate sales areas in Dubai, with 'Burj Khalifa' taking first place in terms of value with
2,008 transactions worth AED 7.368 billion. 'Business Bay' followed in second place with 3,763 transactions worth AED 7.115
billion, while 'Dubai Marina' took third place with 3,300 transactions worth nearly AED 7 billion. 'Hadaeq Sheikh Mohammed bin
Rashid' came in fourth place with 1,948 transactions worth AED 5.672 billion and 'AL Barsha South Fourth' ranked fifth
through 3,138 transactions worth around AED 4 billion in value. The other five places went to 'Jabal Ali First' with 2,750
transactions worth AED 2.487 billion, 'Al Yufrah 2' with 1,827 transactions worth AED 2.389 billion, 'Al Yelayiss 2' with 1,883
transactions worth AED 2.268 billion, 'Madinat Al Mataar' with 2,365 transactions worth AED 2.137 billion, and 'Al Warsan
First' with 1,831 transactions worth AED 1.871 billion, respectively.
Attractiv e Areas
In terms of mortgages, 'Palm Jumeirah' topped the list with 731 transactions exceeding AED 12 billion in value, followed by
'Business Bay' with 769 transactions worth nearly AED 6 billion. 'Dubai Marina' ranked in third place with 1,127 transactions
worth over AED 3.7 billion, 'Al Barsha South Fourth' came in fourth place with 670 transactions worth over AED 2.6 billion,
and 'Burj Khalifa' placed fifth with 545 transactions worth over AED 2.5 billion. The other five places went to 'Al Thanyah 4'
(AED 2.304 billion), 'Al Thanyah 5' (AED 2.289 billion), 'Jebel Ali First' (AED 1.068 billion), 'Al Yelayiss 1' (AED 932 million), and
'Al Thanyah 3' (AED 927 million) respectively.
Bin Mejren concluded: "Such results would not have been possible without our firm commitment to the vision of our wise
leadership, and our keenness to achieve the highest levels of excellence in our innovative services that will reassure all
segments of investors, allowing Dubai to remain an attractive investment environment for investors seeking a safe return on
investment. That is clearly seen through the base of investors of more than 200 nationalities from all continents of the
world."
Sources:
The Dubai Land Department
www.Fiabci.org

RESAAS sees 63% Increase in RealTimeMLS
Usage by San Francisco REALTORS® in 2018
RESAAS Services Inc., a cloud-based blockchain technology platform for the

real estate industry, announced a significant 63% increase in the posting of
pre-market and off-market listings so far in 2018. In addition, the posting of
buyer need requests have increased by 56% in the first five months of 2018
compared to the same period in 2017.
A little over two years after the successful launch of RealTimeMLS in San Francisco, the solution has become increasingly
more popular and is a relied upon business tool for members of the San Francisco Association of REALTORS® (SFAR). Since
its inception, new members continue to join RealTimeMLS every day. In 2017, the number of members who joined
RealTimeMLS increased by over 50%.
Earlier in 2018, the purpose of RealTimeMLS was refocused primarily on the posting of pre-market and off-market listings as
well as buyer needs (agents looking for a certain property type for their buyers), which was a major driver for the increase
in usage.
"We have reached critical mass with RealTimeMLS and we are seeing real commerce happening in this authorized platform,
which follows our local rules and regulations," said Jay Pepper-Martens, MLS & IT Director at SFAR. "RESAAS has been a
phenomenal partner to work with and has responded to our numerous requests for alterations."
Several enhancements have been made to the solution in recent months, which all contribute to the value it provides,
including:
Native mobile application - available on both iOS and Android, SFAR members can access RealTimeMLS remotely while
on-the-go
MLS integration - pre-market listings entered into RealTimeMLS first can be subsequently pushed into SFARMLS,
helping the MLS to keep their records accurate
Push notifications - members who download the SFAR RealTimeMLS mobile app receive instant push notifications when
there is new activity within the group, such as new pre-market listings or buyer needs posted
Analytics - provides membership and the MLS with insight into the number of members accessing RealTimeMLS on a
daily basis
Group search - ability to search for and discover content (listings, referrals and buyer needs) posted within
RealTimeMLS to-date with advanced filtering options
"We are pleased to have supported the exceptional growth of RealTimeMLS in the San Francisco market over the past two
years," said Danielle Sissons, VP Operations at RESAAS. "Focusing primarily on the posting of pre-market and off-market
listings and buyer needs has aided in the adoption and engagement of activity levels seen within the solution."
To learn more about how RealTimeMLS can help your MLS or real estate association, visit http://corporate.resaas.com/ or
email corporate@resaas.com.

EDUCATION AND MLS TRAINING
NEW MEMBER ORIENTATION
Friday , July 13 | 9:00 a. m . to noon
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
SFAR monthly in-person Member Orientations for all SFAR REALTOR® members, however, new REALTOR® members are
strongly encouraged to attend these Orientations. Members of any duration are also invited as a refresher of new services
or to satisfy the REALTOR® Code of Ethics.

Orientations will cov er:
Intro to the Realtors and from SFAR Leadership (including overview of benefits from SFAR/CAR/NAR)
Intro to SFAR MLS from SFAR MLS Staff
Overview of Professional Standards and REALTOR® Ethics Training Requirements
Intro to SFAR Professional and Social Networks

** This Orientation covers the MLS Fundamentals Class offered by SFAR MLS Staff.
** This Orientation covers the REALTOR® Ethics Training Requirements for the 2017-2018 Biennial Cycle.
T hank y ou to our sponsor, Otto T ang with W ells Fargo Hom e M ortgage

Keep it Real with BoxMLS
M onday , July 9, 2018 | 10:00 to 11:30 a. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
Whether you're an agent, a broker or MLS and association staff, you have witnessed a huge change in the real estate
industry. Once there was nobody between the buyers and sellers of real estate and the REALTOR®. Now, more and more
layers are being added. This has caused a disconnect between the agent and the consumer. It's time we make a plan to
take back the customer service, the passion, and the relationships that make the real estate industry so special.
Box M LS™ has teamed up with nationally-known real estate speaker and trainer Dick Betts to share a plan to restore the
level of service and connection needed today. Dick has helped many companies in his 19 years of traveling North America
including Supra, Palm, e-Pro certification, Point 2 and many others.
T opics cov ered in this 90 m inute presentation include:
* Taking control of your local market
* Developing and deepening relationships
* How to build respect in your market
* Cover what ingredients are needed to build trust
* What consumers really care about
* How to be sure to stay in contact with leads so nobody falls through the cracks
* Bonus information on customer relationships and building friendships
* How BoxMLS fits into taking back control and relationships in your market

Manage Offers with Disclosures.io
T hursday , July 12, 2018 | 1:00 to 2:00 p. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
Special 1-hour training course instructed by Brian Sloss from Disclosures.io. This service is free for all SFARMLS members

and is better than ever! Along with the disclosure features that we know and love, Disclosures.io is adding offer
management functionality and open house sign-in sheets! Seamlessly manage everything in one place. Learn more about
this special course by clicking HERE.
Sign up now and come find out how to take advantage of this free member benefit.

Keep it Real with BoxMLS
M onday , July 16, 2018 | 1:00 to 2:30 p. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
Whether you're an agent, a broker or MLS and association staff, you have witnessed a huge change in the real estate
industry. Once there was nobody between the buyers and sellers of real estate and the REALTOR®. Now, more and more
layers are being added. This has caused a disconnect between the agent and the consumer. It's time we make a plan to
take back the customer service, the passion, and the relationships that make the real estate industry so special.
Box M LS™ has teamed up with nationally-known real estate speaker and trainer Dick Betts to share a plan to restore the
level of service and connection needed today. Dick has helped many companies in his 19 years of traveling North America
including Supra, Palm, e-Pro certification, Point 2 and many others.
T opics cov ered in this 90 m inute presentation include:
* Taking control of your local market
* Developing and deepening relationships
* How to build respect in your market
* Cover what ingredients are needed to build trust
* What consumers really care about
* How to be sure to stay in contact with leads so nobody falls through the cracks
* Bonus information on customer relationships and building friendships
* How BoxMLS fits into taking back control and relationships in your market

THURSDAY THINK TANK
Investing 101: Demystifying Investing and the
Alphabet Soup of Retirement Savings Options
T hursday , July 19, 2018 | 3:00 to 4:30 p. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
Presented by: Kristie Cahill, CFP - Wealth Advisor with Opes Advisors
Investing can seem intimidating, and yes, there are experts out there who seem to speak a whole different language, but
not everyone needs to make a career out of it. In this talk, Kristie Cahill will provide education about the basics of
investments, the elements of a holistic planning approach and explain the alphabet of options available for retirement
savings options.

How to List and Sell Commercial/ Investment Property: With
an Emphasis on Working with Buyers
W ednesday , July 25, 2018 | 9:00 a. m . to 5:00 p. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
Presented by Michael Simpson, Founder/Senior Instructor, Michael Simpson Systems

This Course is approved for "7-hours" of Continuing Education Credit "CalBre Sponsor No.- 5129"

In this one-day course y ou will learn these M arketing Strategies:
How to
How to
How to
How to

put 4 marketing systems into action that will deliver every level of client.
qualify prospects in 3 minutes or less and ONLY work with clients who are ready to do business TODAY.
reach eager sellers with MASSIVE portfolios without having a single listing.
find investor clients

Additionally , y ou will learn these steps:
How to calculate Cap Rates, Gross Rent Multiplier (G.R.M's) & set up sheets
Terminology and tips for communicating with Investors and other C.I. Brokers
How to calculate return on Investment (R.O.I.) vacancy, expense factors
How to analyze and determine value using the income approach
How to do a rent survey and the impact of market rent vs. actual rent on value
How investors make buying decisions
PLUS: Learn how to talk to Commercial Brokers, how to get the appointment, what to say at the appointment, how to
analyze scripts, how to calculate GRM, CAP, ROI, ROE, IRR, expenses, vacancy factors and most importantly, how to use
them effectively to separate yourself from everyone else, stand out, get business and GET PAID!
Huge money making tips, techniques, and strategies in your real estate contracts. How to look different, sound different,
use different approaches to be unique. Also includes How to Approach the Commercial Broker and get cooperation every
time!

SFARMLS Listing Management
Friday , July 27, 2018 | 9:00 to 10:15 a. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco
The SFARMLS Listing Management class will give you all of the information you need to enter your listing property and
accurately, and manage that listing through the lifecycle from Coming Soon to Active, Active to Pending, and Pending to
Sold. We will cover photo upload, compliance questions, property type concerns, and ways to avoid data entry errors.
NOTE: If you have already taken the MLS Essentials class between 2013 and 2017 you will recognize most information in
this course, but we have added a section on LISTING LIFECYCLE MANAGEMENT you may find very helpful.

SFARMLS Prospecting
Friday , July 27, 2018 | 10:30 to 11:30 a. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco

Learn the ins and outs of prospect management with this critical 1-hour class. You will learn how to use auto-prospecting
and client portal in Rapattoni systems (SFARMLS, BAREIS, MetroList, and Quattro). Before setting up your clients for
automatic emails, it's important to know exactly how this service works to maximize impact and usefulness.

Ethics Classes on Video
Video classes are held each Friday | 1:15 to 3:45 p. m .
San Francisco Association of REALTORS®
301 Grove Street, San Francisco

New members of the San Francisco Association of REALTORS® are required to complete an orientation course on the Code
of Ethics within 25 days of their acceptance as a REALTOR® member in accordance with the Association's bylaws. If a new
member fails to take the course within the 25-day time frame, he or she will have their membership placed on inactive
status until the requirement is filled.
The National Association of REALTORS® also requires continuing members to complete the
NAR Code of Ethics course once in every 2-year Biennial period. The current Biennial period
is from January 1, 2017 to December 31, 2018.
The two and a half hour DVD course is presented at the Association's offices every Friday
afternoon at 1:15 p.m. The cost is $15 for all SFAR members. Payment is required at the
time a reservation is made. To register, please click the button below and you will be
prompted to provide your credit card information. Or, you may call (415) 431-8500,
extension 1130.
Please note that the $15 fee is non-refundable and non-transferable to future courses .
Parking is available across the street at the Performing Arts Garage.
FYI: If you would like to take the ethics class online for free instead you can do so by visiting www. realtor.org selecting
the "Education" tab, and then clicking on the "Code of Ethics Training" button.
You can also submit a completed Ethics Self-Certification Form .

San Francisco Real Estate EXPO | Member Appreciation Day
T hursday, O ctober 4, 2018
9:00 a.m. to 5:00 p.m.
Holiday Inn Golden Gateway
FREE to SFAR Members
RSVP NOW

Economic Update by Leslie Appleton Young
Covering San Francisco Bay Area, California, and the Global economy
T hursday, Novem ber 15
11:30 a.m. to 1:30 p.m.
Event Center at St. Mary's Cathedral
$25 per person, lunch will be served.
Click here to Register Now

